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INTRODUCTION

A few years ago, | was strolling by the seacoast to get some fresh air. It was
almost six in the afternoon on a hot humid day. Between where | am and the sunset, there
were rows of yachts all over. | realized | was near ayacht club. Admiring the yachts, |
said to myself: “Sure must be fun to own ayacht like that” as my attention was focused at
one of the yachts which was strikingly more sophisticated than the others. | have always
been fascinated by boats ever since | was a kid though owning one never really occurred
to me. Again, | said to myself: “Only therich can afford it.”

Although the thought of getting rich crossed my mind, | never took it seriously at
first. But somehow, | began to wonder if it’sreally possible for a nobody like me to
become a millionaire someday. Something inside me told me to dig deeper, to know more
about acquiring or creating wealth even if it seemed unattainable. I’ ve heard of true
stories about self-made millionaires. I’ ve heard of stories about people who started from
scratch and turned it into millions. So | asked mysalf: “If others can do it, why can’'t 17

Another reason (and probably the main reason) that prompted me to dig deeper
was the thought of being an employee all my life, working from nine to five, seemed to
get me nowhere. Thisled meto ask myself: “What' s life going to be financially when |
retire?’ followed by aremark: “1 have to do something about this.”

That was almost five years ago and I'm glad | talked myself into doing something
that will change my life, and changeit did. | still don’t own ayacht, attending to my other

priorities first. But I’'m well on my way to owning even asmall one.



I’m even more glad that you’ ve decided to take alook at this book. It's my turn to
share with you what | have learned during those five years and | am confident that the
contents you will find within this book will benefit and change your life asit did mine.

| believe that if more people could learn ways to improve their lives through
helping each other, the world will be a better place to live in. The time will come when
those being helped are the ones who will be helping those who have hel ped them before
(reciprocation of favors, which is advantageous to al concerned).

| am sure you are aware that learning is a never ending process. Learning starts
anywhere, anytime; but it never stops, no matter when, no matter where, no matter what.
Even if you are learning a subject on which you are familiar with or you are an expert on,
you will still continue to learn new things about the same subject. And there’ s an even
more enormous amount of things to learn about subjects which we are not familiar with,
especially when we are in the era of afast changing world.

The same thing is true to creating wealth. It is a never ending process of learning
wherein new ideas are introduced and it is in these new ideas that somebody like you and
me can make money.

Some of the ideas you will learn, once analyzed, are common sense thinking that
you may have overlooked or have never bothered to pay much attention to before. And
there areideasin this book that you think have never made sense before, but they shall

seem to make sense after you have given them a second thought.

How the Book is Structured

| have structured this book into three sections:



Section A covers the areawhich is the core or most important aspect of creating
wealth: our thoughts. How our mind works and should work towards creating wealth is
extremely essential. What's in our head will determine where we are headed. Our
thoughts and ideas are our navigational aids that will direct usto create wealth.

Section B emphasizes the importance of financial knowledge to create wealth. It
also covers preparations needed and different steps to take in order to get started. This
section discusses how to stay on the path of acquiring wealth, until it is achieved.

Section C covers the types of businesses and investments which you can get
involved in to attain financial success. Y ou will get to know when or at what stage you
can consider yourself to be financially stable without relying on somebody else’s
financia help.

| have written this book in a simple, straightforward, stress-free reading format so
that people like you and me with varied interests and professions can comprehend the
teachings with ease. It doesn’t require any particular, special, or highly technical skill in
any field of expertise to be able to know all the things that evolve in the world of creating
wealth. You'll be amazed that most of the ideas are quite basic in nature. A lot will be
gained once you spend (or shall | say invest) some time to go over it.

We all have this hidden talent to create wealth. We just need to utilize it and to
harness all the potentialsit holds.

Our mind and all the thoughts that go through it and all the things that surround us
physically can be compared to a chef who has al the ingredients around him. All he
needs to do is cook his specialty. How it will taste depends on the chef’ stalent. The

resulting dish islike wealth ready for us to enjoy.



Allow me to be clear and specific. We are here to learn to create wealth within
legal means. We are NOT here to learn how to gamble to win in order to create wealth.

Let me aso remind you that creating wealth takes patience, dedication, and an
open mind.

| think it’s time to get to work, so let’s get rich.



SECTION A - RICH FOOD FOR THOUGHT



Chapter One
Set Up Your Mind

Y ou are what you want to be. Just like you are what you eat, it also follows that
you are what you think. If you set your mind to work for somebody as an employee, you
will look for ajob and you will be satisfied working as an employee. However, if you set
your mind properly to attain financial freedom, you will find means of getting wealthy
without the pressures and hassles of working for someone else.

It seems that the mindset of many people is amost always pre-occupied with
working as an employee that they forget or unintentionally ignore to cross the line, to see
how they can create real wealth. Just like a coin, they never bothered to look and to find
out how it feels to be on the other side of it

Areyou aware that the word “job” fits as an acronym for “just over broke?” And
rightfully, the meaning does make sense. Having ajob (as an employee) lets you earn just
enough to cover your daily expenses. If you lose your job, you' re broke. Having a job or
working as an employee for somebody means your privileges are limited and confined.
Although your income is guaranteed, it isalso limited. Y ou see, employers pay just
enough so that employees don't quit. Consequently, employees work hard enough just so
they don’t get fired. Subconscioudly, if you are an employee, the creative side of your
mind is not put to work in full capacity. Y ou may be making somebody rich but
definitely, that somebody is not you. Y ou surrender control of your finances to somebody
and you are at his’her mercy. If his’her business go down, you go down with it. If it goes
up, it goes up alone. Most likely, you stay as you are. To surrender one’ s finances to

somebody is like having your future shaped in somebody else’ s hand, not on your own.



I’m not saying that employers are bad. They provide jobs and it’s good. I’'m just
painting a picture of one of life’ s realities which we hardly notice at times. If you go to
business, you eventually end up as an employer yourself. I'm just opening the financial
area of your mind.

Consider this: Palms facing up is receiving, kind of similar to begging. Palms
facing down is giving. Employees receive. Employers give. How do you want your

palms position to be?

The Rat Race

The fact that you' re reading this book confirms that you have crossed the line and
have taken interest to create wealth, an all-important factor to financial security.
Congratulate yourself because your initiative just introduced you to aworld out of the
“rat race.”

What isthe“rat race?’

Every morning, you get up and prepare yourself to go to work - shower,
breakfast, get dressed, travel by bus/train or drive your car, work from nine to five, get
home to your family and have dinner, watch television or read the papers, then off to bed
till the next morning.

Y ou get two to three weeks paid vacation/sick leave each year and occasional
overtime work. Y ou get paid by your employer for your services every payday. If you
don’t like your job anymore, you find another employer for better pay. Y ear in, year out,
it'sthe same routine. Y ou work for somebody else, not for yourself. Y ou focus your

effortsin making somebody elsericher. That isthe “rat race.”



Let me ask you: “If you have ever been an employee or if you are still one,
honestly, do you like thisfeeling?’

| believe you'll agree that as an employee, your world is confined and limited to
certain and specific information only. Y ou hardly have time for other activities. You
cannot diversify. And the only solution is to go outside this confinement, into the open,
and venture into awider field.

As an employee, you hardly learn anything new. Thislimits your knowledge
potential, virtually crippling your mind.

Another disadvantage you get for being an employeeis that your income is
limited. An average employee earning an average salary, if you compute, could hardly
put aside a certain amount of money for savings for his/her future use. Even an above
average employee who could put aside some savings could hardly have enough for
retirement use. It is pointless to compute the savings of below average employees, they
are lucky if they don’t get debt-ridden.

All too often, people are trapped in this race that they never bothered to know
where they are headed. They only notice it at times when they run short of cash for
unexpected expenses or when they realize what will happen to them when they reach
retirement age. And still they forget about it and do nothing to improve their lives.

Y ou must realize the need to get out of the “rat race” as early as possible. To
achieve this, you need to change your way of thinking - from thoughts of working as an
employee for someone el se, to thoughts of being in control of your own time and money.
This doesn’t mean you have to quit your day job right away. Y ou could spend your free

time learning and actually implementing moneymaking activities while still working as



an employee. Once you're financially secured and have enough knowledge on acquiring
wealth, that’ s the time to get out of the “rat race” and start enjoying your life.

Asyou will see, creating wealth is making more money in lesser time, in
comparison to what you are presently doing. It is like a graph with the horizontal axis
representing time and the vertical axis representing money. The more steep the graph, the
better it is.

Once you are out of the “rat race,” you continue to work This time you work for
yourself and not for other people. When you work for yourself, it does not mean that
you're being selfish; you're just being smart. Nobody’ s going to look after your financial
security except yourself.

The bottom lineisthis: It isal right to be an employee, but don’t stay as one for

long. I'm talking from experience. Better do something about it now.



Chapter Two
Know TheDifference

For the purpose of simplicity, let us refer employers, entrepreneurs, business
owners, and investors as people in the “wealth express.”

What are the differences in status and in thinking between a person who is trapped
in the “rat race” and a person who isin the “wealth express?’

Let uslay the cards on the table and examine them.

If you look at the paycheck of a person in the “rat race,” you'll find:

Gross Earnings Minus Deductions (Taxes, SSS, etc.) = Net Pay (Money left for you to
spend / save)

The earnings of a person in the “wealth express’ look like this:

Gross Earnings Minus Expenses / Savings = Net Earnings subject to taxes

Notice the difference? It’s earn, pay tax, spend for an employee. On the other
hand, it’s earn, spend, pay tax for an employer, an entrepreneur, business owner, or an
investor. Thereisaprofound difference.

If you are an employee, you would pity yourself, though there is nothing much
you can do about it because that’ s the way the system works. Y ou don’t have the power
to change the system so you have no control over it. Besides, self-pity isacrimeto
oneself. So instead of feeling sorry for yourself, you must get out of the trap, be liberated
from being poor or middle class, and start doing some action steps to becoming
financially independent.

To change lanes, just like driving a car, you signal your intention. You send a
signal to your brain so that your mindset will start to function on thoughts leaving the “rat

race” to thoughts entering the “wealth express.”



Thisissue about changing lanes which includes the transition period is covered in
the next section of this book. In the meantime, let us concentrate on how a poor person
thinks compared to the way arich person thinks. Knowing the differences helps to open
up your perception to the way your mind works. This also prepares or conditions your

mind to have an in-depth understanding of financial issues.

The Differences

The poor work for money. The rich make money work for them. Literally
trandated, the poor work to gain money in exchange for their services, to pay for bills
and all the other expenses. The rich use money to earn money by investing and/or going
into business. They employ the services of other people so they do not necessarily have to
be physically present to maintain their business. This gives them more free time to
engage in other moneymaking ventures.

The poor think that the love of money istheroot of al evil that iswhy they
choose to remain poor. Therich think that the lack of money isthe root of all evil, that is
why they strive to create wealth.

Say for example, two persons are looking at a yacht, admiring it , just like what
happened to me. The person who chooses to remain poor would say: “I can’'t afford to
buy ayacht.” The person who chooses to find ways to create wealth would say: “What
can | do to own ayacht?’ The thinking process of the poor on how to make money is
automatically shut down. The thinking process of the rich works to determine ways for

them to make money, so that they can afford to buy whatever they desire.



The poor and middle class buy their personal things like clothing and household
furnishing ready made. The rich buy them made-to-order. Items that are made-to-order
are usually more expensive because they are unique or one-of-a-kind, giving therich
more options, choices, and advantages.

The poor would advice their children to study hard so that the children can find a
good company to work for when schooling is finished. The rich would advice their
children to study hard so that their children can build a good company or find a good
company to buy.

The excuse of the poor why they are poor is because they are supporting their
families, so expenses are high. The rich are motivated to be wealthy because they are
supporting their families, striving to earn more.

A lot of people cringe when it comes to taking risk about money especialy the
poor. The rich will find ways to control and manage this risk.

On the issue of reaching retirement age, the poor depend on a company or the
government taking care of their needs or pension. Therich prefer financial self-reliance.

The poor can afford to save afew dollars. Therich can afford to make
investments to increase their wealth.

The poor would compose impressive resumes to find good jobs. The rich would
come up with dynamic business plans to create jobs for others.

The poor would say that money does not interest them. The rich would say that
money is power.

We can see that there are lots of differences in thinking attitudes between the poor

and the rich. Often times, the directions of thinking are opposite each other. How the



mind works determines the person. It is unfortunate though that more people choose the
easier way to think, which is the way the poor think; hence the higher percentage of
people are in the poor and middle class. But there is always the chance to improve, for as
long asthe mind iswilling.

L et me emphasize though that awilling mind to improve oneself, to elevate
oneself from being poor to being wealthy, is not enough and will not materiaizeif itis
not coupled with action, the final and most important determinant to turn a poor person
into arich one. Not just any action but intelligent, decisive, fearless action.

Make it happen.



Chapter Three
Think And Act Rich

On the previous chapter, we have compared the thinking of a poor person to that
of arich one. Initially, we shall explore afew ways on how the rich act in accordance
with their thinking and how we can apply these ways to encourage and guide usin doing
the same.

Always keep in mind that you can attract as much money as you desire by
knowing that it isal in the mind. It is what you choose to think, and act upon, that

produces the money you want. What you think will be, will be.

Feel Rich and Be Grateful

What | am about to teach you is a simple yet very powerful way of attracting
wealth and prosperity in your life.

First, imagine what life would be like if you arerich. Don't just see it. Fedl it asif
you're already experiencing the luxuries and lifestyle of therich.

Do you see yourself driving your dream car? What model and color isit? Touch
the seat and feel its soft texture. Open the car radio and listen to your favorite music.
Experience the joy of driving it towards your favorite place.

Maybe you could visualize a house. How many rooms does it have? Take a
relaxing soak in the bath tub. Smell the food aroma coming out from the large kitchen.
Play sportsin your own private gym.

The important thing hereisto believe that you are aready rich.

Now doesn’t that feel good? By doing this exercise, you are unleashing the

powers of your subconscious and directing it to give you what you' re dreaming of.



But it doesn’'t end there. To make this even more effective, breathe slowly while
still hanging on to this wonderful feeling of being rich, and say a small thanks to God, or
to aHigher Power.

By being grateful, you are commanding the Powers of the Universe to work in
your favor. Y ou are confirming that you are graciously accepting your blessings.

Try it out. Believe and feel that you are already wealthy, and be thankful for it.

Y ou will be astounded by the results.

Control your Expenses

When | was still young, | used to hear the expression: “Live within your means.” |
think nowadays, we need to correct this expression by changing “within” to “below.”
These days, if we work for somebody or for a corporation, we need to set aside some
savings which we can use for a“rainy day.” Thereis never enough savings, that is why
we sometimes find a second job. And thisis the reason why we want to improve our lives
financially, by getting off the “rat race” and achieving financial freedom.

Sometimes, we have the uncontrollable habit of buying things we don’t actually
need, especially when items are “on sale.” We stock up on things that are “on sale”
thinking that we are saving. At first thought, it seems we are, but on second thought, we
are actually losing. Foodstuffs get spoiled. Clothes go out of fashion. Appliances
warranties expire even before they are used. Sometimes, they become defective due to
prolonged storage. And new models are introduced which makes what you have on hand,

obsolete or phased out. This might probably be the reason why they are “on sale.” If you



notice, most electronic appliances are expensive the first time they are introduced and
they become cheaper in time.

We stock up on things thinking that a similar opportunity might not come our
way the next time. | hate to say this but probably some products are excessively produced
on purpose, to be put up “on sale” if not completely sold while regularly priced. To some
producers, it's cheaper to sell at cost or minimum profit than to keep under storage, not to
mention expiration dates. Thisis also one way to promote a product. Y ou see, when
people know that a certain product sometimes goes “on sale,” they always have the
product on mind. It’s free advertisement at its best. The product makers don’t lose money
anyway. On the contrary, they make money.

All too often, even the rich people fall prey to this kind of promotion. The poor
and middle class would say: “I might as well spend my savings on these items since little
savings are not going to make me rich anyway.”

And you know what happens to your house if you keep on stocking up? Y ou turn
your house into awarehouse. There will be clutter everywhere, especially when your
houseisn’t big enough.

Y ou buy things*“on sale,” only if you intend to sell them for a profit and not for
your own future consumption. Keeping a reasonable quantity isjustifiable.

Be prudent. Thisis one habit that we need to improve or correct.

If you are making enough or more than enough, keep in mind that it is not how

much you make that can make you rich. It is how much you spend and how much you

keep.



Some of us have the habit of buying luxuries the moment we have the money or
credit linefor it. Most rich people, in spite of being rich, buy luxuries last.

With the money you keep, books are some of the best investments. They keep you
skillful. They open up new horizons which can lead to creating wealth. The samething is

true with seminars, tapes, and other media related to acquiring financial knowledge.

Be Generous

Many people think that rich people are selfish, that’s why they have lots of money
at hand. This may be true in some cases; however, there are alot more individuals who
are wealthy because they know how to give.

When you give something from your heart without expecting anything in return,
you release a powerful force that will trigger your good deed to "bounce" back to you in
amazing, and sometimes unusual ways.

Whenever possible, be generousin giving to others. Y ou will notice that what you
receive, or the return, will be more than what you give. As humans, we have the tendency
to reciprocate what we receive. But don’t give for the sake of expecting somethingin
return. Give freely from your heart, and the rewards would be greater.

The act of giving can summon the spirit of joy to come into your heart. How
would you feel when you've given something to your less fortunate neighbors? Let me
tell you that nothing could brighten up a day more than hearing them express their most

heartfelt gratitude and seeing their smiles extend from ear to ear.



Giving is also a healthy habit. It could prolong your life by instilling within you
an inner sense of peace and accomplishment.

What you give doesn’t necessarily have to be something material. It can aso be
time, effort, talent, service, or even an affectionate feeling.

Just like all thingsin life, giving has its limitations. Being too generous can have
itstoll. Y our kindness might be taken advantage of and people might abuse your good
intentions. Beware of individuals who are continuously seeking your aid. It's better to
teach them how to solve their problems than to always attend to their needs.

As one saying goes ...

"Give them some fish and you'll feed them for a day. Teach them how to fish and
you'll feed them for alifetime.”

Lastly, hereswhat | consider the most important rule about giving. Keep your
good deeds to yourself. Don't announce to the whole world that you've donated $100,000
to your favorite charity or that you've helped save a child from alife-threatening disease.

If you really desireto give, do it secretly and in private.

Some people would write "anonymous' rather than their own names when they've
made a contribution. The universe smiles upon these individuals, and they will get their
just rewards in due time.

Consider this: If you are on the giving end, doesn’t it mean that you arein a

better position than the recipient? Doesn’t it complement your character?



Winnersor Losers

It is said that winners are not afraid to lose, because failure is a part of the process
of success. People who are afraid to fail, lose success.

Like acoin or achip, look at both sides of the possible effects of something you
want to do. Say you want to buy a house or a car. It may seem to look like you' re buying
an asset. Take alook also at the other side, it might be aliability because of the additional
expenses it would incur. Weigh your options.

Think rich and put your thinking into action.



Chapter Four
Enhancing Y our M oney Consciousness

The next paragraphs will enhance further your money consciousness. In more
ways than one, these moneymaking thoughts may sound like proverbs, but | find them
very encouraging, hence | want to share them with you.

1. Change your thinking habit from earning daily (in small amounts) to earning
by transactions or deals (in big amounts). Turn on your money-conscious
mind to attract more money into your life. You will learn more of thisin the
next sections of this book.

2. No one else will determine your future except yourself. Either you get up or
sink down from where you are now. This can be determined on how you mold
your thoughts. To be weak or strong, rich or poor, you decide your own fate.
The effect of your thoughts eventually affect your life.

3. If you're broke, that doesn’t mean you’ re poor. Y ou may be rich but you may
be broke. Y ou see, being broke is short-lived . Being poor islong term. Y ou
are broke only for a certain period of time, but being poor without doing
anything to alleviate your condition in life makes it permanent.

4. Learnto decideintelligently. It isamust in moneymaking. Practice thistrait
in small ways and work your way up gradually until you have the courage to
apply it in big ways.

5. Takefailure as a chance to get smarter and stronger, by learning fromit. Don’t
let failure defeat you. Get inspired by it and eventually, you will turn up to be

awinner.



. Sometimes, we want others to change their attitudes but we have no control
over them. It’s easier to change oneself, if we have self-control.

. Having more money does not necessarily mean more wealth. Sometimes,
more money sinks us deeper to debt. Consider lottery winners who end up
where they started after some time because of their compulsive spending and
inability to properly manage their money.

. Learn to master the power of money by having control over it. Once money
has control over you, you become adaveto it.

. Be creative and open to new ideas. Sometimes, we are so used to doing what
the majority are doing that we completely close our minds to new ideas. Take
for instance on a hot summer day, you will drink something cold to cool you
down. Y ou wouldn’t think of drinking something hot because it will make you
feel more hot and besides, a cold drink on a hot summer day is the common
thing people do. But did you know that drinking something hot on a hot
summer day helpsto make you perspire and take the heat out of your system
thus making you feel cool, although thisis not the standard that most people
follow? Just what does this have to do with creating wealth? | want to
emphasi ze here that following set rules and procedures, and not deviating
from what the magjority are doing, discourages creativity. If you need to be

different from the majority for the sake of financial success, so beit.



Tap Your Potentials

We all have tremendous potentials and talents like courage and brilliance. We
must learn to tap into them, to put them to good use. Like it or not, we also have negative
common traits. We all have some degree of self-doubt although at varying levels. Again,
it all depends on us, which side of uswe will alow to prevail.

In the world of money, being smart is not enough. Y ou’ ve got to be bold or
daring. Y ou have to actualize what isin your mind.

It is understandable that we feel apprehensive when it comes to change. Some are
even afraid of change but we mustn’t be. We must consider change, even at bad times, as
an opportunity to improve our lives. Turn to your creative mind so as not to be swayed by
the tide of depression. To be financially secure, you need to be creative and to take
calculated risks.

Great opportunities are visible to the mind, not to the eyes. Learn to recognize an
opportunity. Once you do, within the right time and available finances, it can make you
rich.

Always remember that your mind is the single most powerful tool or asset you
possess to gain financial security. Just like our body that takes nutrients from food and
water, our mind must be continually energized with creative ideas and financial thoughts
to create wealth.

Most of uswork for the purpose of making money. More than this, we must work

tolearn.



Human Characteristics
Lifeis sometimes funny. There are many human characteristics that unless you
take a closer ook into them, you wouldn’t notice how peculiar or different they are, at
least on theway it isviewed or said. Take for example the following:

1. Weall hateto lose, while most of us are afraid to lose. They seem to impart
the same meaning but there' s a big difference between the two. Hating to lose
challenges usto action. Being afraid to |ose makes us decide not to act.

2. A person may risk to succeed, while another one may not like to risk losing.
Again, there’' s a big difference. The former has the person’ s thoughts
concentrated on succeeding, not losing. The latter has a person’s thoughts
concentrated on hoping he/she does not lose and forgets about succeeding.

3. Most people are so afraid to lose money that they lose. They refrain from
acting on an opportunity to avoid losing that they did not realize they have
already lost alot more for not acting onit.

4. Simplelazinessis doing nothing and wasting away one’ s time. The other type
of laziness is keeping oneself busy with something not worthwhile and using
it as an excuse in doing something which should have been more worthwhile

like going into moneymaking ventures.



Chapter Five
Controlling Your Fears

What is the first impression we have upon hearing the word “fear?” Most likely,
we think of it as aword that describes afeeling we all do not like to experience. And
rightly it is, for even the dictionary describes it mostly as aword filled with negative
emotions.

In this chapter, we shall make an in-depth analysis of what fear isreally all about
when it comes to creating wealth; its good side and its bad side.

Different people have different kinds of fear. Fear of speaking in public, fear of
heights, fear of enclosed places, fear of being alone, fear of dark places, fear of beingin a
doctor’s or dental office, fear of spiders and other insects - we can enumerate countless
more.

Fear isthe biggest deterrent to financial success. Suppress fear and your money-
making mind turnsinto agold mine. A word of caution: Being wealthy does not
necessarily solve the problem of fear. Sometimes, it even aggravates the matter, because
thistime, it isfear of losing the money that bothers the wealthy. Learn to manage and
control fear.

Many people who have money problems fear |osing money so much that they are
actually aggravating their problems by concentrating too much on them. They can’t think
of any solution to their dilemmas because their thoughts are pre-occupied with the terror
of paying insurmountable bills. Instead of worrying about their problem, they should shift
their focus to a different perspective, even for just afew minutes. They should take some

time to relax and re-energize their brains so they can be more capable of finding the right



solution. They should set their problems aside for even just afew minutes each day, in
order to allow their minds to come up with possible solutions.

Fear also hasits good side. Fear prevents us from getting hurt, physically and
emotionally. That little fear that isinherent in usis actually good for us. It prevents us
from being too aggressive. It makes us think before we act. Action after thinking is
definitely better than action without thinking.

Thislittle fear issimilar to fatsin our body. Too much fat in our body is not good
for our health. A little fat helps to keep us warm in cold weather. In the movies, there
won't be any good guysif it weren’t for the bad guys.

We kept emphasizing “little” in fear and we must keep it that way because once it
startsto get big, we' rein real trouble.

So how do we control fear from getting big without totally losing it? How do we
keep fear within manageable and usable level so we have control over it instead of the
other way around?

To an average employee, fear of losing a job makes him/her get up every morning
to go to work. Thisisfear controlling the person. Thisis the reason most people stay in
the “rat race.”

To the poor and middle class, the fear of losing money makes them cringe to take
risks, even calculated risks which the rich usually take. Sometimes, they never realize
that they already lost the moment they backed out from an opportunity. And if this keeps
on going, they’ll never get rich.

Fear leadsto poverty. It prevents financial creativity in our minds to the point that

ignorance sets in. When creativity (beit financial or not) does not occupy the mind, the



mind isin a state of emptiness. It doesn’t remain empty for long, so ignorance setsin.
And when ignorance sets in, bigger problems start to set in as well because our mind isin
disarray. Unconsciously, we become more greedy.

Let us explore greed further. | think you will agree that a high degree of greed can
lead into trouble. Too much greed clouds our thoughts but alittle, just alittle greed may
do us good. A little greed can overcome the obstacles that draw us away from financial
security. A little greed can cure laziness. Without that little greed, our desire to have
something better and to improve our lives financially could be beyond reach. Progress
will hardly be attained.

If you will notice, most if not all of the negative traits and emotions in humans
can lead us into trouble and financial distress, if their level is higher than our level of
thinking. If we keep them from dominating our mind, we are in good hands. And to make
this possible, we need to gather enough courage or fortitude within us, which will be the
basis or backbone of our action towards financial security. Practice in small ways and
gradually improve to bigger activities.

To suppress the fear of losing money, the excitement of winning must prevail. We
must have the burning desire and the passion to make it happen. To bring up that burning
desire, we must think of the great benefits that money will bring. “What will | do or what
can | do when | becomerich?’ Start by recalling and making a picture in your mind of
the things you would like to do if you have the money for it. Concentrate first on the
good thingsit will bring to you and your loved ones, perhaps helping a brother or sister
finish college, going on a cruise in the Carribean if you love to travel (traveling is

educational), or giving a motorized wheel chair for a poor crippled uncle. Acts of care



and concern, not only for oneself and family, but to others as well, ignites passion and
desire. It puts your creative mind to work. Subconsciously, you have suppressed fear. Put
your thoughts into action by making big but realistic and detailed step-by-step plans.
Remember, that all these excitements must be within the tolerable limits of your
thoughts, so your reasonable and creative thinking could have full command of your

actions.



SECTION B —Importanceof Financial

Knowledgeand Preparationsto Creating Wealth



Chapter Six
Why TheNeed For Financial Knowledge

Let us touch on the issue of our basic educational institutions, the schools, where
we learn about the facts of life. What are the subjects covered in school ? Language,
mathematics, science, history, social studies, religion, among others are al important for
us to study to blend ourselves well with society. Even in the collegiate level, depending
on what course one chooses to take, lessons are concentrated on the theories, principles
and/or basics which are hardly in consonance with the real world.

| will site atrue-to-life example. My father is an electrical engineer. He took up a
Bachelor of Science major in Electrical Engineering course in one of the leading
universitiesin our country. After graduating and passing the board exams, he decided to
look for ajob in line with his chosen profession. He found a job in sales of machines for
the wood industry. Naturally, the machines they sell are made up in part of electrical
components. Although some of the electrical components were familiar to him based on
what he learned from the university, many major components were new to him. He never
encountered them before in school so he was at alost as to what they were or what they
were intended for. In short, what you will learn or have learned in school might not
necessarily be what you will find in the real world.

When it comes to creating wealth, there is not a single course in school that
teaches this subject (or very minimal if ever there are). You will learn to create wealth,
out of school.

So, what our forefathers told us before: “Go to school, study hard, and find a good

job” is still sound advice but not good enough. The future does not look too bright



anymore if you follow this advice. What you need to do isto learn what’ s going on out
there, whereredlity is.

Learn to gain more knowledge. Learn to be updated and |eave to experience what
isantiquated. Learning isto keep pace with the latest technology and information. Since
learning or knowledgeis power, it follows that information is power. And if we have
power on hand, we have access to wealth. So it makes sense that information nowadays is
vital to creating wealth. The more updated you are, the better your chances of making

more money.

The Learning Process

How do we learn new things? Reading books, attending seminars, and talking to
people more knowledgeable on the subject are some of the ways. We aso learn by
making mistakes, like babies learning to walk. It islike roller skating where we get
bruises every time we fall. The message is: “Don’t let mistakes stop you from learning.
Learn from those mistakes and let them encourage you to learn more.”

Always bear in mind that education in school is only the fundamental foundation
of general knowledge. Outside school , we must gather as much skills as possible
especially those pertaining to creating wealth.

| firmly believe that one’s choice of endeavor must be anchored on love. Because
when you love what you do, you will enjoy and take good care of it, not to mention the
benefitsit will bring to your health. With thisin mind and in heart, you are following the
dream of your life and you can use this principle in the choice of your businessto gain

wealth.



Loving isone thing. Knowing is another. Know your business. Know how to go
about it. It isimperative that you acquire financial knowledge to gain wealth.

Today, information is wealth. Get to know what is going on around you. Y ou will
find opportunitiesto get rich from information that is current. Time can be of the essence
depending on the subject of the business. Knowledge on the business is vital; that is why
learning isanon-stop process. Y ou need not necessarily be familiar with a particular
business, but you must learn to know the business before you get involved init.

People who have actual experiences on a subject are the ones you can talk to in
gathering information. Do not listen to hearsay or to those who neither know nor have
any experience on the subject. Knowing is an asset; not knowing isaliability. That is
why, information is wealth.

Exchange information regarding financial matters with your colleagues as
frequently as possible. Thisis one way to acquire updated news. On topics that are not
clear or familiar to you, ask questions (rather than pretend you know when you don’t) and
be generous to share what you know when asked. Opportunities are sometimes born
spontaneously in discussions that are beneficial to either or both parties.

Therisk factor is always there even if you know the business. Thisisinherent in
every type of business. But risk can be managed and kept to a minimum if you have the
proper knowledge.

Gathering information may be time consuming but time well spent. Sometimes, it
takes more time to gather information than the businessitself. Keep in mind though that
timing (when to act) could be important in the business you are interested in. How much

you know is different from how fast you know. Remember the old saying: “The early



bird catchesthe worm?’ Thefirst or earliest to know gets the opportunity. If you know of
an opportunity that is not yet in the news, it’s good news. Stay focused. Keep a clear and
keen mind. Just like the advice of aweather station: “Know before you go.” The same
thing istrue in business: “Know before you go (into action).”

When in business, you must learn to manage the flow of money, your people, and
your system. Get to know where the money you invest should be at any particular time so
that you don’t get cash strapped in the middle of your transactions. Make sure your
money flows smoothly to where it should be. Learn to manage your people. They work
for you, so take good care of them and they will take good care of your business.

Systematize your work flow. Thiswill cut wasted time, energy, and money as
well. What you save is additional profit.

Keep in mind to leave some time for your out-of-business activities too, like
family and social affairs. Like giving credit to where credit is due, give time to where
timeisdue. Think of waysto do morein lesstime. Thiswill increase your profit margin
making you more competitive.

Most people find difficulty in marketing or selling products and / or services. It
takes time and patience for your prospective clients to get acquainted with what you're
offering. Their most likely first reaction isto reject it. Thisis normal. With the right
people negotiating and handling the marketing aspects of your business, you can
surmount this difficulty and eventually come up with positive results.

Communication skill is very important. It isyour eyes, ears, and mouth rolled into
one. It isafriendly spy to keep you updated and more knowledgeable. Without it, you'll

be groping in the dark.



Here are additional helpful tipsto gain financial knowledge:

1. When hiring a person to work for you, hire one who is more knowledgeable in
the position you intend to hire him/her for. Thisway, you will have lessworry
if he/sheis ableto perform the job. Y ou get to learn from the person, and
you'll have more time to attend to other moneymaking ventures. Don't think
the person might be a threat to your business, aslong as you pay him/her well.
Otherwise, he/she need not work for you in the first place.

2. Changes, especially those that involve bargains, can spell profit. Take for
examplein a supermarket where thereisa*“sale.” People’ smost likely
reaction isto buy and stock up. It is normal reaction but peculiar when
analyzed. In the stock market, when there is a price crash, people tend to shy
away. Thisis contrary to what happens in the supermarket. Why? Perhaps, we
will never know. On the other hand, when prices in a supermarket go up,
people shy away. Again, in the stock market, when prices go up, people start
buying which shouldn’t be the case.

3. Part (or shall | say abig portion of) financial knowledge is knowing the
difference between an asset and aliability. Actually, an asset or aliability
depends on the person looking at the thing. What you think is an asset, could
be aliability to another person. As mentioned before, anything you own that
earnsis an asset; otherwise, itisaliability.

4. Oftentimes, we stick to the conventional way of doing business: “Thisisthe

way it isdone here.” For all we know, the conventional way might not be the



best way. Look at it another way, the unconventional way. It could save
money, and money saved is money made.

5. High emotions (fear included) can sometimes suppress financial knowledge.

Do not let your financial ability submit to your emotions. Overcoming
emotionsis, per se, part of the learning process. Similarly, making financial
decisions without proper training on finances is disastrous.

Gain more financial ability is simply having more options for opportunities that
come your way. In the same manner, a higher level of knowledge can help you spot
opportunities other people don’t see. What you can’'t see with your eyes, you might see
with your mind.

Money comes and goes. But unlike money (although thisis what we' re aiming
for), financial knowledge stays. The nourishment it needs to stay keen isto keep it
accurate and up-to-date.

If you feel like you' re being pushed around, stay smart, exercise self-discipline,
and keep updated. Be aert and look out for “double standard” information (information
that requires double checking). It is better to reconfirm than be sorry later.

The basics of financial knowledge should have been taught in school; but it hardly
did, and it looks like it hardly will. This explains why the poor and middle class comprise
the majority of the populace with its gap from the rich ever widening.

If aperson winds up with alot of cash without financial ability, this personis
bound to find hig’her money gone soon. We' ve heard of athletes who earned millions
during their prime and movie stars who amassed untold fortunes only to grow old broke.

Having financial knowledge is truly vital to maintain and grow your wealth.



Chapter Seven
From OnelncomeTo Another

Let ustake alook at the different types of income. They are:

1. Earned Income - obtained from working for someone or a company.

2. Passivelncome - income generated from business.

3. Portfolio Income - income generated from investments in paper assets.

Earned I ncome comes from having ajob in a company or in someone else's
business. Y ou get paid for your time and services rendered. In the previous section, we
mentioned that workers work just hard enough not to get fired and employers pay just
enough for workers not to quit. Thisindicates that the income an employee can generate
from working for an employer is limited. There is the possibility that an employee may
devote extra effort thinking the employer will pay him/her more. It isarare possibility
particularly when businessis difficult, but possible. And eveniif it happens, it is till
limited. Whatever additional profit gained by the employer as a result of the employee's
extra effort, the employer will get the bigger “ dlice of the pie.” You are, in effect, making
someone el se rich through your added effort. Don't think 1" m discouraging this. Itisa
good act. I'm just stating afact. It’slikely that you will be telling yourself mentally:
“Hey, that’ s not fair.” Fair or not, that’s the way lifeis, when you work for money.

If you are an employee, you get your money or paycheck after everything else. It
is earned income, less taxes and everything else deductible, before money reaches your
hand. And if ever the money reaches your hand, the next placeit is bound to go isto pay
your bills. If the amount is not enough, you are bound to borrow, which makes you debt-
ridden if it accumulates. Now, thisis one big mistake. Don’t ever get debt-ridden. It isthe

quicksand to poverty.



Earned Income is a safe way to generate an income. There is not much thinking to
do. Except for afew high paying, high profile jobs, your work is mostly concentrated on
afew things where you keep repeating the same functions. Unconsciously, this
discourages creativity, so boredom startsto set in.

It is because of this boredom that getting to work every morning is such adrag
and you keep on looking forward to weekends, holidays, and vacations.

Unlessyou redly love what you do without consideration to the income it
generates, or unlessyou are highly paid, or unlessthereisalot moreto learn in your job,
or unless financial security isof no importance to you, there is no reason for you to stay
long in the “rat race.” The earlier it isto get out of the trap, the better chances you will
attain financial success.

Passive Income is generated from businesses. Y ou can sell products or offer
services, or a combination thereof. Examples are buying/selling real estate, trading
merchandise asin wholesaling and retailing, etc. In many cases, you need not be
physically present in your place of business. There are aso small businesses like vending
machines where you hardly require an employee to visit those machines for refill (since
you can do it yourself). You can also go with franchising; either be afranchiser or a
franchisee. Thelist is endless aslong as you do what you love to do.

The beauty of going into your own businessis that you work for you, not for
someone else. Y ou enrich yourself, not someone else. Y our timeis disciplined but more

flexible because you can make your own schedule.



Another advantage of going into business, especially in your own corporation, is
that you earn and spend before tax is deducted, unlike being an employee where you are
taxed before you spend.

Portfolio Income, just like passive income, is making money work for you.
Portfolio Income is generated from paper assets like bonds, stock market, certificate of
deposits, and mutual funds. They are called paper assets because literaly, they are
businesses that revolve on papers.

It isin portfolio income where financial knowledge is of vital importance. Y our

intellect interacting with creativity can either unmake or make you rich.

Timefor Action

Now that you know the different types of income, it’ s time to take some action!

Receiving earned income is fine, but your primary aim should be to get passive
and portfolio income as much as possible. Utilize earned income to its fullest until you
finally reach your goal of earning only passive and portfolio income.

The preparatory steps to take would include:

First, you must save. Y ou must earnestly establish your asset through savings,
whether the money comes from earned, passive, or portfolio income. If you haven't done
S0, better start now because time is essential in building assets. Y ou must discipline
yourself to set aside a fixed amount. For example, if you promise yourself to set $500
each month as savings, you must consider this amount to be the least you will save. If it
goes above this amount, the better it is. If you have more bills to pay, do not pay them

from your savings. Y our principle should be to pay yourself first, not last. Get your



money to pay your bills elsewhere (by finding ways to do extrawork or by thinking
creatively on how you can generate extraincome). Y our savings are not meant to pay
bills, they are meant for future investments to get you out of the “rat race.” | am not
suggesting that you throw yourself to a pitiful state. You can till enjoy life because that’s
what lifeis meant to be, but be prudent in spending. Keep your expenses to necessities
only (at least for the time being until you’ ve attained financial freedom).

Next, you must plan. While still on the “rat race,” you must prepare plans of what
you want to get involved in once you' ve achieved financial success.

Third, visualize. Try to imagine or visualize in your mind the possibilities of your
prospective business. Thiswill give you a prelude of what to expect and what elseto
prepare in case there are things that you missed to prepare.

Fourth, categorize. The time span for the transition period depends on many
factors like the type of business, the value of your asset if money plays a major part of
your intended business, and the availability of the people that may be involved in your
plans.

Lastly, do some research. Know more about the business you will get into. Talk to
specialists or people you know who are more knowledgeable in your intended business. If
you avail of their services, be generous to them money-wise and they will reciprocate
your generosity with helpful information. Buy books and tapes, attend seminars which
will be helpful to increase your financial knowledge. Yes, | need to repeat that advice
again because increasing one' s knowledge is really important and priceless. Thiswill
save you time, effort, and money in the long term. It also injects quality to your product,

service, or business.



Y our financial ability combined with the urge or the will to be financially secure
can drive you to gain wealth. Just like an obstacle course, there will be drawbacks. Y our
determination will determine what will go to your pocket.

A person with financially developed abilities can see opportunities far beyond
what hig’her eyes can detect. Creativity revolves around the mind that is trained
financially to make money. It takes time and technical skill to reach thislevel. Patiently
keep devel oping this skill.

It might be difficult for an earned income person in the “rat race” to move to the
“wealth express.” One way to motivate such person isto force him/her to set aside a fixed
amount for savings no matter what. Again, creativity plays avita role. Either he/she
reduce hisg/her expenses, or find another source of income, or both. He/she should

persevere in developing his/her financial knowledge.



Chapter Eight
From“Not ToBe” to“ToBe’

There are times that our attitude determines the outcome of our financial statusin
life. We mentioned “fear” in the previous section as one of the emotions inherent in
humans. Financially speaking, if we have excessive fear of losing money in business, it
deters us to become winners. We already |ose the moment we back away from possible
opportunities. Other negative traits like laziness or pretending to be busy, likewise holds
us back from being financially stable.

All these negative traits have corresponding positive traits. For every negative
trait we feel or do, try to offset it with a positive one. For example, your only means of
going to work is by walking, but it gets you tired when you arrive at your work place. So
you try to think of away to get there easier and you came up with the idea that a bicycle
will solve the problem. The problem is you don’t know how to ride a bike and it scares
you to think of falling or tripping from one. Y ou might get bruises which might become
scars and you hate scars. “Not on my flawless skin, you don’t” is probably what you'd
whisper to yourself. It is probably the main reason why you never learned to ride a bike
in the first place. But think of the ease and good effects it will bring you if you learn to
ride one to your work place. This thought will motivate you to do your very best in
attaining adesired end .

Apply it to financial matters. It hurts you to lose money in business, so you decide
not to engage in one. To overcome these negative traits, try positive traits in small ways
first. Then gradually venture into bigger ways when you feel you have built the

confidence to do so; because if you don’t, you will stay aloser al your life.



| know how it feels to have little hard earned money be depleted in business. This
is the main reason some people prefer to be employees instead of going into business.
Should you decide to try to go to business (which is a wise decision), one way to
minimize risk of losing money isto concentrate on the business. Stay focused on what
you are doing. Don’t get distracted. Be unconventional in your waysif you haveto. You
might stumble along the way but just the same, concentrate and don't stop.

Another one of those bad traitsin us that we must try to minimize is being cynical
to what other people say. It isalright to doubt if thereis reason to, but doubt lessif you
think it should be so. To keep on being skeptical due to the negative or biased advice of
other people won’'t get you anywhere and that is where the problem begins.

Remember there are times when you would want to buy something you like or
need but finally decided not to, because somebody’ s comment overrode your previous
decision? Then afterwards you found out that you should have went ahead with your
intention to buy because the price already went up? How did you feel? That’s cruelty to
oneself. | can hear you say “If only | ....” Your decision should be based on analysis and
finding ways of checking about the item you want to buy, not just based on hearsay and
not without basis.

When a person isignorant, there is only one cure: education through books,
seminars, etc. But to justify one’ signorance asif he/sheis proud of it, is arrogance. This
is as close as one can get to stupidity.

Once you have a developed financia ability, your negative traits will

automatically turn positive.



SECTION C

Business Venturesand The M easur e of Wealth



Chapter Nine
Friendly Financial Advice

Know your business to stay in business. Thisisthe general rule when you go into
business so that you can make plans and have control of it. The key word hereis “know”
which stresses the importance of financial and technical skills because everything about
the business starts and evolves in your mind.

Some quick highlights and reminders to guide your thoughts to stay on the path to
successful wealth creation are below:

1. Education isthe foundation of success, and learning is a never ending process.

Keep up with the real world.

2. Creating wealth takes persistence, determination, and good old common

sense.

3. Your mind isthe most powerful tool in creating wealth. Keep it busy thinking

and creating ideas. Engage it in mental exercise often.

4. Set your mind to creating wealth and you will be constantly in this direction.

5. Informationispower and it isvital to creating wealth.

6. Determine how to earn morein lesstime.

7. Know how to takerisksintelligently and decisively.

8. Stay ontop of fear. Do not let it overwhelm you.

9. Opportunities come and go. Learn to spot them.

10. Earn to learn. Use money to make more money.

11. Be generousin giving. You will receive many folds over.

12. Create and concentrate on your own business.



In selecting a business, you can use any one or all of these criteria:

1. A businessrelated to what you know most and love/like doing.

2. A businessthat fills aneed.

3. A serve-al businessthat benefits the majority of people.

When your choice of business fits any one of these criteria, you have already
increased your chances of success.

Even atime of uncertainty can be atime of opportunity. Take this as an example:
Fuel prices are dictated by market forces, law of supply and demand. In countries where
transportation facilities are dependent on fuel, transportation expenses of commuters
become prohibitive when fuel prices rise. Commuters are forced to find other means of
transportation that are cheaper. Bicycles, motorcycles, and scooters are the next best
thing. If you are planning to go to business, trading two or three-wheeled vehicles can be
what you are looking for. Or you can buy parts of these types of vehicles, assemble them,
and come up with your own brand. How about atwo or three-wheeled vehicle rental
company? This kind of taking advantage of an opportunity at times of difficulty is

actually away of helping the economy.

Relation of Sensesto Wealth Creation
We are blessed with five senses: sight, hearing, taste, smell, and touch. Aside
from them, we are blessed with emotion and a mind. These blessings should be used to
build agood wealthy life.
Just like an audio / video equipment, our eyes and ears can be used to receive data

for our mind to spot opportunities or to select a business. To make this possible, we must



focus our mind on thoughts aligned to creating wealth. Using sight and sound as
receptors, with our mind as a processor in money- making mode, we can create and
simulate aproduct, service, or business that will benefit not only ourselves but many
people as well. Take the case of famous inventors like Alexander Graham Bell (the
telephone), the Wright Brothers (the airplane), and many others who became sensible to
new possibilities and discoveries.

We must learn to think outside the box and to be persistent in whatever endeavor
we have ventured into, no matter how discouraging the results may seem at first.

When | was still working as an employee, | was relating to my co-employees how
the internet has produced great second income for me, and how it has the potential to earn
big bucks for them too. But aimost nobody seemed to listen, even if I’'m already relating
to them my actual experiences. Talk about being totally closed to new opportunities and
ideas! The few who listened were interested at first. | taught them some basic internet
marketing knowledge, but they did not continue implementing my teachings when they
did not succeed the first time. How discouraging to see people giving up easily.

Success does not come overnight. Success comes to those who persevere and
remain undaunted after encountering setbacks. If you truly want to be rich, stay focused
on your target despite any obstacle that comes in your way. Sooner or later, you will

realize your dream of financial freedom. See who gets the last laugh!



Chapter Ten
Moneymaking Venturesto Choose From

There are tons of moneymaking/business ventures to choose from. All you need is

an open mind to spot and grab moneymaking opportunities around you.

Connection Power

The more people you know, the better chances you have of attaining financial
success. How isthis so?

If you network with many different persons, each with their own distinct talents or
capabilities, you can ask for their services and earn a profit share every time someone
else needs their services.

For example, your cousin islooking for a ghostwriter to write areport. Y ou can
then ask awriter friend you’ ve recently met in aseminar if heiswilling to write a report
for your cousin. If your friend accepts the offer after negotiation, he could give you a
certain percentage of the earnings (sort of like areferral fee).

It'sjust like a matching game. Connect the dots. Y ou refer awedding planner
you've met in a party to your former classmate who's getting married. Y ou refer alawyer
you’ve met during atraining session to your boss who’ s looking for someone to handle
hislegal case. Then you can ask for afair share of the earningsjust for referring. The
possibilities are endless!

The most important thing to do isto meet as many people as possible from all
walks of life. Get their contact numbers, befriend them, and earn their trust. The big

buckswill follow.



The Potential of an Internet Business

Is there a business that doesn’t necessarily require manpower, inventory, and a
large start-up cost? What if | told you this business can be done on your spare time, and
the earning potentials could be massive as long as you apply the proper basic techniques?

Thisisthe power of having an online business. Probably the biggest advantage of
marketing on the internet is that there’ s no face-to- face selling involved, and you can
work at the comfort of your own home.

Soif thisisavery lucrative venture, why isn’t everyone doing this? Statistics
show that more than 90% of those who try to start an internet business fail during the first
few years.

Now don’t be discouraged. Many people fail because they’re doing it without an
actual plan and without the proper guide. But even college drop-outs and slow learners
can market successfully on the internet if they know the basics and the proper techniques.

To be successful in internet marketing, the first thing you should do isto find out
what hot, in-demand product people want so badly. Y ou don’t give people what they
NEED, you give them what they WANT. Thereis abig difference. People buy based on
emotions, and they justify their actions later through logic.

For example, an e-book that explains what people should do to prevent accidents
might sound something that they need, since their lives depend on the information. But
guess what? It' s something that they may NEED, but it’s not something that they WANT.

But let’ s say you're dying to have awell-scul pted body, and here' s an e-book that

shows you how to have stunning 6-pack abs in less than a month. Even though it’s not



necessary for you to have 6-pack abs, you're most likely to buy the e-book because you
WANT it. Seethe big difference?

OK, so how do you know what people want?

Go to thislink:

http://inventory.overture.com

Type akeyword, then alist of related words would be automatically listed, along
with the number of searches. The larger the number, the more in-demand the topic or
subjectis. Here'satip: Search for words that are related to your field of interest. That's
because the more you' re interested in what you' re selling, the more motivated and
successful you will become. Compile your research and brainstorm on a product that best
compliments your field of interest and the demand of the marketplace.

Take into consideration also how many are selling that product. Type the word on
any search engine and you'll found out how many are supplying that resource.

Now that you know what product you'll be selling, how would you market it?

Y ou can join affiliate programs and promote products as an affiliate. That means
you'll be acting like an agent for the product, whether it’s an e-book, software, or other
resource. The vendor will give you a certain commission for every sale you' ve made.
Thisisagreat start if you don’t know how to create a product of your own, or if you
don’'t have alarge capital to start-up with. For alist of affiliate programs, see:

http://www.clickbank.com

http://www.A ssoci atePrograms.com

To learn more information on how to make money through affiliate programs, |

highly recommend the e-book selling at http://www.SuperAffiliateHandbook.com



If you have some money to spend, you can buy resale rights to ready- made
products, so that you'll get 100% of the earnings. Just make sure they are not overly
saturated in the market and that you follow the resale rights rules. The links below
provide you with resale rights products every month:

http://www.self-improvement- millionaires.com (for self-improvement)

http://www.thel ostfiles.com (for public domain)

The above websites are also membership sites. The beauty of these types of sites
isthat they earn recurring passive income from their members.

Y ou may also want to hire professional writers to do the job for you. The most
recommended place to find good writersis:

http://www.elance.com

Now if you' re passionate about the subject and you’ re really into writing and you
have the time, why not create an e-book yourself? It’s actually more gratifying when
other people commend you for your writing masterpiece.

So now you have the product. What’ s next?

WEeéll, you have to build awebsite. Use HTML editors like Frontpage,
Dreamweaver, etc. to make your webpage creation task alot easier.

Very Important Note: Put a subscription formto collect email addresses on your
website. Offer something valuable like a report or e-course in exchange for their email.

Y our website’smain purpose isto either get the sale or to capture your visitors
emails so you can follow-up with them anytime you want, using what we call an
autoresponder. Y ou can sign up for afree autoresponder at:

http://www.freeautobot.com



When you’ ve earned some cash, switch to a paid autoresponder because it might
affect your credibility if you're using afree one. You'll also have more optionsif you use
apaid autoresponder servicelike:

http://www.aweber.com

http://www.getresponse.com

To publish your website on the internet, you have to apply for a hosting service
and get adomain. The hosting serviceis like your rental fee for having your website
uploaded and made available al over the net, while your domain is the actual link or
name of your website. Some hosting account aready offer free domain name registration,
like http://www.homestead.com . If not, then you can get adomain name at a very cheap
price at http://www.godaddy.com . Use the search engines to find the various hosting
accounts and compare the advantages and disadvantages of each.

Next comesthe all-important task of marketing your product.

There are several types of strategies to promote your product all over the net.

1. Articlewriting and submission to article directories.

Put your resource box or author profile at the end of your article. Thisis one
of the best ways to market your product because it establishes your credibility.
It also gives you massive exposure when a newsletter publisher who has a
large database of subscribers uses your articles, or when a big time website
owner puts your article in hissher webpage. Some famous article directories
are.

http://www.ezinearticles.com

http://www.ideamarketers.com



http://www.articlecity.com

http://www.goarticles.com

http://www.learningfol der.com/submitarticle.aspx
http://www.authorconnection.com

If you have the money and you want to save on time, you can use a mass
article submission service like:

http://www.submityouraticle.com

http://www.articlemarketer.com

http://www.arti cleannouncer.com

. Posting at forums.

Search for forums on the internet that caters to your product category. For
example, you're selling a hypnosis e-book. Search for “Hypnosis forums’ on
the net and sign up. Y ou can ask questions or offer advice (which establishes
your credibility). At the end of your post, your signature line would be seen
and your product would get some exposure.

. Searching for Joint VVenture partners.

There might be some big time vendors, marketers, or publishers who have the
same target audience as you do. Just imagine the income potential if you can
tap into their database of subscribers. Thisis caled leverage. It’ stheir
subscribers, but you are able to promote your product to them through your
Joint Venture partners. Remember that many big time marketers won't reply
back to you if you ask them to promote your product. To increase your

chances of success, subscribe to their newsletters first, then compliment them



on their website, products, etc. Befriend them and try your best to establish
their trust first. And when you send out your proposal, give them an
irresistible offer like a much bigger share of the commission. Give them a
sample copy for evaluation. Offer to promote their products to your own list.
Outline and identify the benefits they’ll be getting as aresult of your Joint
Venture proposal.

4. Other internet marketing strategies.

If you have some available cash at hand, you may publish your ad in
newsletters or magazines that target your specific audience. Probably the best
place where you can find publishers that cater to your target consumersis:
http://www.thedirectoryofezines.com

Y ou may also do pay-per-click advertising (not free), search engine
optimization (free), and even offline advertising promotions such as printed
t-shirts, mugs, etc. All you need is alittle creativity to make some good
money.

Internet marketing covers a much more intensive scope than what I’ ve written
above. Using the search engines, you may find tons of e-books that can teach you on how
to market successfully on the internet. Y ou may also subscribe to as many internet
marketing newsletters as you can to get free information and updates regarding this very

lucrative venture.



Real Estate

One of the widely selected businesses in the passive income group is real estate.
Why real estate? Because people perceive this business as ailmost sure profit business.
Majority of families dream of owning a house. This makes the real estate market a huge
market. It isalso ageneral perception that ahouse is an asset. It is usually the biggest
single investment for an average income family.

The perception that it is a sure profit business is not always true in reality
although the chances of making a profit against losing money is higher. There are times
real estate properties are sold at aloss; not to mention those properties that have been
mortgaged to banks or financing companies when the appraised or loaned money in
exchange for the house is aways lower than prevailing or actual price, should the house
be foreclosed for non-payment of loans.

The perception that a house is always an asset is also not correct; it can (in many
instances) be aliability. If you own a house or intend to have one, consider the following
factorsto determine if it isan asset or aliability:

1. Property tax (which isan expense).

2. Mortgage payment to the bank or loan company (consider the interest charge

which isalso an expense.

3. If you are having the house rented to a tenant, is the rental enough to cover

above- mentioned expenses?

4. Other incidental expenses (including maintenance).

Offset the expenses against the income you will generate from the house and you

will know if it isan asset or liability. If you are using the house for yourself, compare



these expenses to the rent you would pay your landlord. Assuming you are confident that
the house won't be foreclosed in the event of non-payment of loans, you have to consider
the value of the house against the total money you will invest on it once it has been fully
paid for. That way, you will know if the house you bought is too expensive or not, and if
you are going to make money out of it once you sell it.

The mortgage payment you make to the bank may leave you without any savings,
and you will miss out on other opportunities to make money because of your obligation
on the house.

What you just read are eye openers or wake up calls just in case they haven't
occurred to you. They are not meant to be recommendations. It is a case-to-case basis
depending on the situation. Still, the decision isyours.

When it comes to the value of the real estate property you own or want to buy,
some of the determinants that can make it more valuable or less valuable are:

1. Location.

2. Accessihility to transportation, schools, stores, church, and service-oriented

establishments.

3. Security of surroundings.

4. Environmental condition like elevation (susceptibility to flooding), road

condition.

5. Sanitation or cleanliness of surroundings (isit near a dumpsite?)

6. Weather condition; in temperate climates, a corner lot is more expensive but a

corner lot in snowy areas is cheaper due to more work involved in shoveling

SNnow.



If you are looking for a house to buy, you can make an offer aslow as half the
asking priceif you fedl it istoo high. Do not think that a much lower offer would offend
the seller. It is part of business. If consumer items on sale can go as low as half the
regular price, a house can also be priced in the same manner.

If you offer to buy a house and the seller accepts but you are still having second
thoughtsif you want to buy or not, you can come up with conditions like: “subject to
approval of partner,” wherein your partner could be your wife or business associate or a
friend.

Should you be in the business of buying or selling real estate, a good practice
would be to find buyersfirst before closing a deal with sellers even if you have found the
seller first. With thiskind of set up, your profit is realized the moment you buy the house,
not after you sdll it.

In the business of owning real estate properties intended for rental to tenants, hire
aproperty manager or supervisor. A good manager when you pay him/her well is an asset
for your business. He/she will reciprocate what you pay with dedicated service and
valuable information which you can use for your other real estate businesses. It also
allows you more time and attention to other moneymaking ventures which makes your
work alot easier.

Information about bargains on real estate can be available in law officesand in
foreclosed departments of banks and loan companies. Court houses handling civil suits
regarding land disputes are also sources of information. It is most likely that properties

for sale are handled through bidding.



Y ou can also buy abig piece of land and sub-divide it into small ones before
putting it up for sale, similar to sub-division developers but in asmall way. Thisis one
way to increase the value of the house you sell, thereby increasing your profit margin. Or
you can do it the other way around - by buying small lands linked to each other;
consolidate it into one big piece, and sell it to aready buyer.

Another possible source of real estate business is memorial lots. Some rich people
invest their money into buying many pieces of these lots and wait for prospective buyers.
Y our marketing arm can be the sales people of the very company where you bought the
lots from. They just draw commissions from you every time a transaction they
recommend materializes.

The options on real estate are various and numerous. Y our creative juices can be

put to good use in thisline of business.

Investing

Investing can be avery profitable venture if you have the right knowledge about
it. Investors can be categorized into two:

First are the ones who invest their money on ready- made stocks like a packaged
deal. They can be likened to RTW (ready-to-wear) clothing. They are similar to buying a
computer that comes with the seller’ s recommendation of monitor, CPU, printer,
keyboard, etc. combined to make a package. Or it islike a set menu in arestaurant. The
investor doesn’'t have to worry or think much, leaving the choices in the hands of the

broker.



The second type of investors are the ones who make, create, assemble, or
customize their own investments. They are known as professional investors because they
come up with their own creative combination of investment packages. They can be
likened to tailor- made clothing.

Being in this category requires extraordinary skills such as the following:

1. You must be able to see with your mind what is usually missed by others. The

mind works creatively. It is like predicting something that islikely to happen.

2. You must be able to position yourself as the important go-between or
middleman. It’s like arranging a deal between a buyer and a seller in real
estate.

3. You must be able to organize professional or smart people - people who are
even more intelligent than you are in their own field of expertise. You hire
their services and utilize their talent to suit your creative ideas.

In away, wealth does not always come in the form of money. Wealth is also

knowing how to invest. Knowing how to invest is active thinking. The more ways you

expose or exercise your mind on investing, the stronger and more creative it becomes.

Other Recommendable M oneymaking Ventures
One of the best- liked source of passive income is the network marketing business,
also popularly known as multi- level marketing. Y ou need not come up with a huge
capital unlike the common or conventional way of doing business. It does not require any
employee. You do all thework yourself. But it requires hard work and patience. You

must be committed and it takes time to realize a six-figure per annum income.



Portfolio Income is derived from paper assets; i.e. stock market, bonds, mutual
funds, notes (I0Us) and the like. Most professional investors invest in this kind of
income. Thiskind of investing requires financial skills. The wider the scope of financial
skills you have, the better your chances of creating wealth.

Some people prefer to specialize on acertain field. The world of specialistsis a
world of learning more about less. Astheir knowledge increases on a certain field, their
area of coverage decreases. From where they are employed now, it will be difficult to
look for another job of the same line and income. That iswhy, it is advisable that they
become union members of their field of specialization for their own protection.

Asmuch as possible, you must venture into a business that doesn’'t require your
presence much, giving you more time to look for other opportunities. Small businesses
like coin-operated machines (gumballs, joy rides, snack foods and drinks) situated in
shopping centers are favorites. The individual sales come in small amounts but the
volume comes big when totaled and the profit margin is very attractive.

If you are acquiring a franchise, determine your return of investment and be
meticulous on the terms stipul ated on the contract.

People with special skills on music and writing collect royalties from their
intellectual properties. Collector’ sitems (stamps, rare coins, antiques, paintings, precious
stones and metals, cards) usually appreciate in value. There are countless other businesses
you can consider going into. Only one thing to keep in mind. Know the business first

before you go into it and keep your mind as creative asit can be.



Marketing Your Business

Businesses that give great emphasis to their sales and marketing strategies have a
better edge of success even if they arejust ordinary. A product or service that is better
than the ordinary in terms of quality might be able to survive the market even without a
good marketing strategy, but the combination of good marketing and product quality,
especialy with areasonable price, isasure hit. However, ordinary products where poor
marketing strategy is employed will have difficulty penetrating the market, thus gathering
dust on store shelves and counters. It is the marketing and selling techniques that give an
ordinary product or service the extra push to make it extraordinary. Thisisthe reason
why big corporations spend millions just to promote their products or services through
extensive salestraining of their staff and through massive advertising.

A very effective yet free advertising method is through word-of-mouth. When you
provide great product/service and establish friendly relationships with your customers,
they will cometo naturally like and trust you. They will then recommend whatever
you're salling to their friends. Their friends will then tell other people, and so forth. The
result: more and more customers coming in without any advertising effort on your part.
The important thing is for you to continuously provide the best product/service you could
ever give. Once you' ve gained their trust and friendship, you' re in good business.

Not only will your current customers refer their contacts, but they themselves will
regularly patronize your offers. Y ou may then present to them other goodies that are
complimentary to what you are selling, or offer them more expensive products.

Loyal customers are true treasures. Treat them as your best friends, and they will

reciprocate your friendship with profits.



Finding Out What Works

If you're selling a product, test and track different prices. Some might think that a
higher price would result to fewer sales. Not necessarily the case. It might even bring
about more sales because it will have a higher perceived value. That'swhy it is necessary
to analyze the results of each test.

The same principle applies when you're selling multiple products. Test and see
which combination of goods or prices would trigger people to buy your package.

To know what people want, you have to actually ask them. Conducting surveysis
avery effective method. If you can ask open-ended questions (questions that can't be
answered with asimple "yes' or "no"), that would be better. By doing this, you're able to
get inside their minds and find out their desires and buying behaviors. To entice them to

fill up your surveys, give them a small gift or token of appreciation.



Chapter Eleven
How Rich isRich?

Just how wealthy should a person be to be considered financially self-reliant?

To this question, thereis no specific answer. It islikely that there will be a
difference in opinion between two persons who may have the same financial statusin
life. We can expect an even obvious difference in answers between two persons who are
not in the same financial status.

Some answers may sound like the following:

A person iswealthy if he/she has a net worth of at least one million dollars.

A personiswealthy if he/sheistotally debt-free.

A person iswealthy if he/she can live the lifestyle he/she chooses to have.

A person iswealthy if he/she has a house, a flourishing business, can afford to
take trips every year, and buy most of the luxuriesin life.

A person iswealthy if he/she can afford to give to charities.

Actualy, thereisno line that divides aperson’s financial status to be considered
rich or not. Wealth isin the eye of the beholder. To some (not necessarily financial
wealth), health is wealth even if their pockets aren’'t. Still, others may consider spiritual
wealth astheir foremost priority.

Even for the wealthy, there is never enough wealth. That iswhy, we see very
wealthy people till continually making their assets grow.

Financially speaking, if you have income that is higher than your expenses
(including reasonable luxuries) and your asset value stays ahead of inflation rate, you can

consider yourself to be financially self-reliant.



Financial income does not retire with age. That iswhy, there is a need to make
money work for you, which brings us back to the importance of financial knowledge and
why financial knowledge is better than money itself.

For as long as your financial mind keeps working, there will never be aholein

your pocket. True wealthisall in the mind.



